
: 



2

–

1

)

+ +
– 30%)

(%)

1) –

a.

b.

c.

2) –

a.

1 . Ward Bower. Pricing Legal Services // Report to Legal Management. Altman Weil, Inc., March 2004.



3

b.

3) –

1)

– ) –

–

–

. 

–

2)



4

– 0,6.

85%.
- 95%.

–

• – 26%

• ) –

• -

•

(600’000 + 300’000 + 
234’000)=

1’134’000

+

1’134’000

+ 
– 30%)

680’400

= 1300  = 0,75

x 0,3

– 3024,00



5

-

•

•

•
–

:



6

2 2

).

-

– 756000,00

–

–

– 40%

– 100)

– 40 – 15 = 45

20

2

0,75

5 

–

2 John G. Iezzi. Results-Oriented Financial Management: A Step-by-Step Guide to Law Firm Profitability, Second Edition. 2003

20 (%)

25 (%)

40 (%)

15 (%)

100



7

3

756’000,00

540,00

3’780’000,00

1400

2’700,00

:  

:


